
He meets the needs of clients from all 

walks of life by utilising the wider skills 

and resources of the fi rm. David strongly 

values the importance our fi rm places 

on relationships that are developed over 

time, built on trust and commitment. 

David has a high level of legal 

expertise associated with the business 

model of franchising. Gaze Burt is 

recognised as one of New Zealand’s 

leading legal service providers to 

the franchise sector which is now 

estimated to employ 70,000 people 

with a turnover of $16 billion. David 

is one of only two lawyers in NZ listed 

in the respected International Who’s 

Who of Franchise Lawyers and is also 

honorary solicitor to FANZ. Gaze Burt 

has represented many well known 

brands including several of the largest 

corporates in the country.  David and 

his team also look after many traditional 

SMEs with the same degree of personal 

attention and they view relationships 

with clients like a partnership.

David often speaks or writes 

on franchising issues and last year 

signifi cantly contributed to the Ministry 

of Economic Development’s discussion 

document on franchise law reform. He 

recently presented a paper on the subject 
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Our commercial law 

partner David Munn 

has operated in many diverse 

areas of the law for over 

35 years.  Despite the ever 

increasing demand for 

lawyers to narrow their 

focus to specific areas of 

law, David seeks to maintain 

his long established 

connections with clients.
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Get to know our Partners…
at a symposium conducted by Auckland 

University Business School, attended by 

the Minister of Commerce.

David is happily married to Alison 

and they have three children. They are 

expecting their fi rst two grandchildren 

shortly …within a week of each other!  

David’s social concern for people and 

children has over many years involved him 

in leadership with various organizations 

focused on the care of disadvantaged 

children, marriage enrichment programs 

and secondary school education.  David 

also has a passionate interest in the study 

of world views and how our hearts and 

minds are infl uenced by our belief in 

where we came from and why we are 

here. His own views are based on his 

Christian faith which he sees as integrated 

and relevant to all areas of life. David 

enjoys reading widely and in his less 

serious moments loves fi shing and remote 

beachcombing.              

David Munn 

If you would like to know more about 

franchising, franchise law reform, or 

David’s interest in world views, talk 

with David.

News in Brief

Gaze Burt is pleased to 

be closely associated 

with the University of 

Auckland Law School and 

the University of Auckland 

Business School over a 

number of years with regard 

to the annual award of two 

post graduate prizes.

This year the Post Graduate Prize in 

Commercial Law was awarded to Kelly 

Quinn by Gaze Burt’s partner David Munn.  

The prize is awarded to the top student in 

post graduate studies of commercial law.

A second prize is annually awarded to 

the top post graduate student undertaking 

the course in franchise law, but in the last 

semester this course was briefl y in recess so 

no prize was awarded this year.

The prize giving took place at a special 

cocktail reception at the University’s 

Business School following the recently held 

symposium on franchise law reform at 

which our partner David Munn presented 

an extensive paper making out a case 

for limited franchise law reform in New 

POST GRADUATE 
COMMERCIAL LAW PRIZE
AWARDED

Zealand. The paper can be viewed on 

our website. The Government for the 

time being however does not propose to 

introduce legislation into the sector. 

David Munn with prize recipient Kelly Quinn

Subscribe to our  
        email newsletter

In our last newsletter, we indicated our 
intent to deliver our newsletter via email.

If you have given us your email address, thank 

you. If you haven’t, but would like to receive our 

newsletter or other legal updates from time to 

time, please let us have your email address.  

Email us at law@gazeburt.co.nz with 

“newsletter” in the subject fi eld. Please include 

your name and address or client number in your 

email, so we can match our records.

For more information on franchising, 

licensing, intellectual property or 

other commercial related issues, 

contact David Munn, Les Allen, 

Michael Bright or Dawson Liu, all at 

our city offi ce.



Thinking of buying or 

selling a property?  If 

so, then you NEED to pay 

attention. Significant 

changes are upon us, and 

you don’t want to get 

caught out.

As a fi rm, we are concerned at a 

development taking place in the property 

market.  Read the letter adjacent to this 

article to fi nd out what is happening.

You may think that this is just an 

exercise whereby one industry player 

(the Law Society) is trying to muscle out 

another industry player (the Real Estate 

Institute).  However we see signifi cant 

benefi ts to you, our clients, in using the 

current form and signifi cant disadvantages 

to you in using the new REINZ forms.

The sale or purchase of your house or 

other property is a signifi cant decision, and 

is probably the most valuable transaction 

you will make in your life.  For us to do 

anything other than seek to protect your 

best interests would be irresponsible.

There is a fear that use of this new 

form will see increased time required to 

be spent by lawyers and clients, with 

obviously increased transaction costs for 

you.  We suspect that is not something 

that you want.

We strongly recommend that you do 

not sign any agreement for property until 

you have fi rst checked that agreement with 

us.  We understand that sometimes you 

will want to make a decision on the spur 

of the moment and sometimes you are 

put under pressure by a real estate agent 

(or fear of missing out on your dream 

home) to sign an agreement.  Bear in mind 

however that once you have signed the 

agreement, you have committed yourself 

to it and all we can then do is guide you 

through the process of completing that 

agreement - not advising you on what 

should have been in the agreement or 

what should have been taken out of it.

As a seller, you have the right to request 

that your real estate agent uses the existing 

ADLS standard form agreement.

As a potential purchaser, you may seek 

a pre-purchase inspection of the property.  

You should also have us inspect the 

agreement before you sign it.

Buyer Beware?  
         Seller Beware!

For further information on the buying 

or selling property and of the new 

agreement, please contact your usual 

Gaze Burt adviser.

Time to escape?

A recent Business Herald 

article quoting from 

ANZ’s privately-owned 

business barometer survey 

of businesses (turnover 

$10m-$15m) stated that 62% 

of business owners are over 

50 years old, 23% are over 

60 years old and 45% of 

business owners aspire to 

retire in the next five years.

This is a lot of business owners 

looking to escape. You may be one of 

them!  Do you have a business plan 

which incorporates an exit strategy? 

We strongly advise that if you aspire 

to retire in the next fi ve years, you give 

careful thought as a business owner how 

you might achieve this. To help you get 

started in your planning here are some 

possible strategies:

1. Sell 100% of your business.

2. Sell a percentage of your business to 

an individual or group of individuals – 

Welcome
Since our last newsletter, 

we have welcomed some 

new clients.

Gaze Burt has acquired the legal 

practice of a well established Auckland 

lawyer, Colin Mead.  Colin’s health 

prevents him from continuing, and he 

has recommended to his clients that they 

come to Gaze Burt.

To those clients we have already met, it 

has been great to see you.

To those whom we have not yet met or 

spoken with, we look forward to meeting 

you and meeting your legal needs.

Gaze Burt is holding a seminar on business exit 

strategies.  This seminar will feature presenters 

from Gaze Burt, Accounting North, Blackcat 

Consulting and Clyth Macleod Business Sales.  

If you come to the seminar we are confi dent that you will leave with the 

knowledge, and contacts, to help you on your way.

The seminar will be held at North Harbour Stadium on 14 October.  

Numbers are limited and tickets are $40 each. 

For registrations please email your interest to seminars@gazeburt.co.nz  

UPCOMING
CLIENT SEMINAR

NEW REINZ AGREEMENT FOR BUYING AND 

SELLING PROPERTY

Dear Client

Gaze Burt

perhaps some trusted employees.

3. Sell a percentage of your business to a 

group of investors or another company.

4. Retain ownership of your business but 

remove yourself from management and 

day to day running of it.

If you are in business as an owner with 

others, then exit strategies can come upon 

you suddenly if a business partner dies or 

suffers major trauma.  Has that possibility 

been provided for with key man insurance 

and a buy/sell agreement between 

shareholders?

If you have any questions about us, or 

have any legal needs coming up, please 

contact us.  The primary contacts are 

David Asbury and Les Allen, both based in 

our city offi ce.

Email les.allen@gazeburt.co.nz or 

david.asbury@gazeburt.co.nz or 

call us on 303 3764.

to our new clients

You may have read in the NBR, Herald and other media 

that the REINZ (Real Estate Institute of New Zealand) is 

launching a new Agreement for buying and selling property in 

New Zealand.  We understand that the new REINZ Agreement 

will be made available to real estate agents in New Zealand for 

use over the forthcoming months.  

The existing Agreement for Sale and Purchase of Real Estate is produced by the ADLS 

(Auckland District Law Society) and is used throughout New Zealand to buy and sell real estate 

(commercial and residential).  The ADLS Agreement has been the standard form for buying and 

selling property for over 20 years and is the preferred Agreement for most agents and solicitors.  

The Agreement is now in its 8th edition, having been improved over the intervening years 

to take account of legal developments and practical changes in the way in which property is 

bought and sold in New Zealand.  

From a lawyer’s perspective, the ADLS 8th edition Agreement is tried and tested.  It 

has been the subject of many court cases in which its provisions have been scrutinised 

and upheld.  It has been taught in our law schools and been the subject of much 

academic commentary.  It has a proven track record, its provisions are easily understood 

and it helpfully regulates the way in which practitioners deal with each other and third 

parties through the course of a sale or purchase of property.  It is a “no surprises” 

Agreement which all parties are familiar with – clients, real estate professionals and 

lawyers. On the other hand the new REINZ Agreement introduces new concepts, 

unfamiliar rules of interpretation and a level of contractual uncertainty not found with 

the existing ADLS form of Agreement.  And even though the REINZ Agreement is widely 

promoted for its “plain English usage”, many may still fi nd its contents less than clear, 

even diffi cult to understand in parts.

Please be aware that all agents have access to both forms of Agreement (the REINZ and 

ADLS forms), so this should not present any diffi culty or delay in the buying and selling process.  

If you are planning to either buy or sell property in the near future, please contact us for legal 

advice prior to signing any Agreement.  In most situations, we will advise the continued use 

of the ADLS 8th edition Agreement until such time as the provisions of the REINZ Agreement 

become well known, judicially interpreted and well settled.  This may take a considerable period 

of time.  

Yours Sincerely


